Ohio Valley NARI

Date: February 10th, 2010
Time: 8:00 am - 4:00 pm
Cost: $250.00 per person

Seminar Location:
4357 Ferguson Drive
Suite 190

Cincinnati, OH 45245

Lunch will be Included.

Contact Person:
Andrew Glasgow
513-479-4375, Phone

Andrew@hglasgowconstruction.com

Reservations To:
OVNARI Sales Seminar
136 S. Keowee Street
Dayton, OH 45402
Phone: 800-498-6274
Fax: 937-222-5794
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Ohio Valley

In Tough Economic Times—Break the Rules and Close More Sales!

Sales Seminar

Proudly Presented By

) 4
NARI

NATIONAL ASSOCIATION OF
THE REMODELING INDUSTRY

OHIO VALLEY
CHAPTER

Sandler Training

Roth & Associates

Highlights

Why salespeople fail... and what to do about it.
How traditional sales practices turn salespeople
into unpaid consultants.

How to get to the real decision maker.

How to touch 100% of your desirable
opportunities, 100% of the time.

Why everyone looks busy, but sales remain low.
Do your salespeople have what it takes to succeed
in today’s volatile economy and marketplace?

Is your sales management strategy and structure
optimized to produce the results YOU need to
succeed?

"If you think training your employees and having them leave is expensive,

try NOT training them and having them stay." — Mike Roth

Company

Address

Phone

Method of Payment

H Bill Me O visa

Check

Sign up for: Sales Seminar 02-10-10 Price
[ Name: $250.00
[ name: $250.00
[ name: $250.00
[ Name: $250.00
[ nName: $250.00
D Register by 12-30-09 receive discount <$25.00>

Total:

Credit Card #

Exp. date

Signature

* Seating will be limited to 25 for this interactive sales seminar, so make your reservations today to hold your seat! *



